
The situation
An elderly couple with a $2 million IRA was concerned about higher future tax 
rates.

With a $17 million taxable portfolio, the couple’s income needs were being met 
for the rest of their lives without any IRA funding.

– �The couple has five adult children and eight grandchildren. 

The strategy
Converting to a Roth IRA and paying the taxes with funds from non-retirement 
assets.

– �Our team ran a specific analysis to project and compared the differing 
scenarios around future investment growth and tax rates.

– �Our clients agreed with UBS research that the stock market could improve in 
the following year. 

The benefits
With enough income from other sources, the couple could allow assets to grow 
tax-free and unimpeded by outflows. 

– �If the market depreciated, then our strategy could be unwound 
(“re-characterized”) with no obligation by the following October 15. 

– �Their children would eventually inherit the IRA and be able to draw tax-free 
income.

– �By paying the conversation tax, the couple reduced the size of their taxable 
estate.

– �The market did appreciate subsequently, which solidified the strategy.
– �The Roth IRA conversion is no longer subject to income limits after January 10, 

2010. Therefore, this strategy is now available to high net worth individuals. 

Please see disclosures listed on reverse.

Trabert Asiano Advisors
UBS Financial Services Inc.
555 California Street
Suite 3200
San Francisco, CA 94104
415-963-5200     
415-963-5317

ubs.com/team/taa

Save
Convert your large IRA to a tax-advantaged Roth IRA 
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Neither UBS Financial Services Inc. nor any of its employees provide tax or legal advice. You should consult with your personal tax or legal advisor 
regarding your personal circumstances.

This case study is shown for informational purposes only and may not be representative of the experience of all clients. It is not intended to represent 
the performance of any specific investment or financial advisory program. Each client’s circumstances may be different. There is no guarantee of the 
future success of any of the strategies discussed. 

In providing wealth management services to clients, we offer both investment advisory and brokerage services, which are separate and distinct and 
differ in material ways. For information, including the different laws and contracts that govern, visit ubs.com/workingwithus. 
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