
The situation  
Our client wanted to give to charitable organizations; we helped develop a tax-
efficient plan. 

– �Our client is a co-founder of a successful company that she sold earlier in the 
calendar year. 

– �The sale generated a sizable capital gains tax.
– �In addition, she owns $10 million in low-cost-basis stock from another 

company she founded and sold seven years ago.
– �She wanted to reduce her tax liability and establish a charitable giving plan to 

support her alma mater, the local community and international charities. 

The strategy
Partnering with our client and her tax attorney, we recommended:

– �She donates her low-cost-basis stock and some cash to a flexible charitable 
giving vehicle.

– �In return for this irrevocable contribution, she could generate a charitable 
income tax deduction to set against her capital gains that year. 

The benefits
– �A current income tax deduction* for the full fair market value of the stock, up 

to 30%, respectively, of adjusted growth income (“AGI”), and up to 50% of 
AGI for her cash contribution.

– �Through a new donor advised fund, she was able to support her alma mater 
and local community as well as make gifts to international charities.

– �Her low-cost-basis stock was sold inside the donor advised fund, which made 
for a more tax-efficient donation.

*Any unused deduction may be carried forward for an additional five years. 
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Neither UBS Financial Services Inc. nor any of its employees provide tax or legal advice. You should consult with your personal tax or legal advisor 
regarding your personal circumstances.

This case study is shown for informational purposes only and may not be representative of the experience of all clients. It is not intended to represent 
the performance of any specific investment or financial advisory program. Each client’s circumstances may be different. There is no guarantee of the 
future success of any of the strategies discussed. 

In providing wealth management services to clients, we offer both investment advisory and brokerage services, which are separate and distinct and 
differ in material ways. For information, including the different laws and contracts that govern, visit ubs.com/workingwithus. 
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