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• The season of giving is an important time for us
to give thanks and revisit our priorities—especially
after a life-changing couple of years—and make
an important year-end decision: “How much am I
planning to give to the IRS, and how much to my
family and to charities?”

• In this report, we review considerations that may help
you to make the most of the giving season, managing
your tax liabilities and making a difference for the
people and causes that matter the most to you.

.

Your hard-earned wealth is so much more than just numbers
on a screen, and success is defined by more than simply
growing that number. The giving season is an opportunity
to focus on the people and causes that mean the most to
you and your family, and a time to make sure that your gifts
are able to create the most positive impact possible.

Here are a few strategies that you may want to discuss
with your financial advisor and your tax advisor. Please also
refer to UBS Wealth Way: 2023 Tax fact sheet for more
information.

1. Give to your future self

Before giving to others, make sure that you are on track
for meeting all of your own savings goals. Please check out
our Savings waterfall worksheet to make the most of your
savings dollars, and to make sure that you and your spouse
are taking full advantage of all of your contribution options
(and any match that your employer may offer).

2. Put stocks in stockings

Giving investments to your family can be a great way to
help introduce children to investing, providing a concrete

example of the power of compounding growth that can
help encourage them to adopt a long-term growth mindset.

Giving appreciated stocks also allows you to give more than
you could after realizing capital gains taxes, and may also
give you a way to trim concentrated positions and reduce
your unrealized capital gains taxes. In most cases, young
children will have an opportunity to realize those capital
gains at a lower tax rate—possibly a 0% tax rate, if their
taxable income falls into that bracket when they sell—
increasing your family's overall after-tax wealth.

If you want to gift appreciated securities without also
passing along the tax obligation, you may prefer to use a
grantor trust. In this case, you will remain responsible for
the trust's income taxes. When structured correctly, either
strategy can allow you to reduce your future estate tax
liability. You and your spouse can each take advantage
of your “annual exclusion” to gift up to USD 17,000 per
recipient in 2023 (which will increase to USD 18,000 in
2024) before tapping into your lifetime gift and estate tax
exemption limit.
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3. The gift of education

529 college savings plans have a special feature—known as
accelerated gifting, or “front-loading”—that allows a family
to contribute more than the annual exclusion amount by
filing a gift tax return and electing to have the contribution
treated as being made over a five-year period. Front-loading
can help to remove the dollars—along with their future
growth—out of the contributor's taxable estate and into
the beneficiary's account, where growth will be tax deferred
(and tax-free, as long as the funds are used for qualified
educational costs or converted to a Roth IRA).1

In 2023, a married couple filing jointly can use front-loading
to contribute up to USD 170,000 (5 years of annual USD
17,000 exclusions for each spouse) to the 529 account of
any beneficiary without incurring a federal gift tax. This can
be done for multiple 529 plans, assuming that each has a
different beneficiary and other gifts haven't already been
made for this tax year. For more information on 529 giving,
including the new SECURE 2.0 Act provision that allows for
a potential 529-to-Roth conversion, please see How to get
the most out of your 529 plan.

4. “Brady bunch” your donations

The 2023 standard deduction is USD 13,850 for single filers
and USD 27,700 for married couples filing jointly, and many
itemized deductions were eliminated in the 2017 Tax Cuts
and Jobs Act, which helps to explain why roughly 9 out of
10 taxpayers file using the standard deduction. With this
in mind, you may want to “Brady bunch” several years of
charitable gifts into a single year to make itemizing your
taxes worthwhile and retain the tax benefits of charitable
gifting.

If you'd like to make a very large donation this year in order
to reduce your taxes, but you would like to stretch your
charitable donations over more years rather than make a
big one-time gift, you may want to consider using a Donor
Advised Fund (DAF) or a private foundation. These vehicles
can allow your family to make a charitable contribution
—including appreciated securities—and keep these funds
growing before they are eventually granted or donated.

As you consider itemizing your charitable donations, bear
in mind that cash contributions have a higher limit on
deductions than donations of appreciated stocks or funds.
In the former instance, you may be able to get credit card
points, and in the latter instance you can benefit from
avoiding capital gains taxes. Please see Charitable giving: the
rules of the road, an excellent guide to effective charitable
giving strategies written by our esteemed colleagues in the

UBS Advanced Planning Group, Family Office Solutions, and
Family Advisory and Philanthropy Services teams.

5. Use QCDs to donate efficiently

Qualified charitable distributions (QCDs) are another way
that you can give to charities on a tax-efficient basis. If you
need to make a Required Minimum Distribution from your
IRA (generally limited to traditional and inherited traditional
IRAs) and you are at least age 70½, you and your spouse may
each donate up to USD 100,000 from your respective IRAs
to one or more charitable organizations. QCDs will count
toward your RMD, and it won't be subject to federal income
tax, but this gift must be made directly from an IRA to the
charitable organization, and it must be completed by year-
end.2

6. Give while you live

In 2023, an individual may also make transfers of up to
USD 12.92 million (USD 25.84 per married couple), either
during their lifetime or at death, without incurring any gift
or estate tax on those transfers. For the 2024 tax year, this
lifetime exemption is set to increase to approximately USD
13.6 million per individual (USD 27.2 million per married
couple) due to inflation.3 It will likely also see one further
inflation adjustment for the 2025 tax year, but then—unless
Congress takes action (which seems unlikely)—the lifetime
exemption will revert to 2011’s original USD 5 million base
amount (adjusted for inflation) on 1 January 2026.

We therefore estimate that the lifetime exemption for the
2026 tax year will be approximately USD 6.2 million per
individual (USD 12.4 million per married couple)—roughly
half the current level—significantly increasing the number
of families that are affected by the estate tax. If there is a
chance that your family will be subject to the estate tax,
there are three reasons to consider making lifetime gifting
a priority:

1. There is a window of opportunity to take advantage of
currently favorable gift and estate tax provisions.

2. Most portfolios are still struggling to recover their losses
from the 2022 bear market. Making a lifetime gift with
depreciated assets may enhance the effectiveness of gift and
estate planning strategies, because future growth of gifted
assets will occur outside your taxable estate.

3. If you have already exceeded your lifetime gift and
estate tax exemption, then making lifetime gifts can be far
more tax-efficient than end-of-life gifts. Although the top
marginal federal tax rate for estate and gift taxes are both
40%, there is one key difference between the two: The gift
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tax is “tax-exclusive”—applied only to the value of the asset
being transferred, while the estate tax is “tax-inclusive,”
based on the entire estate (including assets that are used to
pay the estate tax).

This means that—when you make a gift to anyone other
than a spouse or charity in excess of your lifetime and
annual exemptions—you will need to pay taxes based on
the amount of the taxable gift. By contrast, estate taxes are
paid based on the value of your entire taxable estate. This
sounds like a weird technicality, but it can have a meaningful
impact on the value that you are able to give your family.

If you want to give USD 1 million during your lifetime, you
need to set aside USD 400,000 for taxes (USD 1 million x
40%), so the total cost of that gift is USD 1.4 million. If you
want your heirs to receive USD 1 million from your estate, on
the other hand, you need to leave at least USD 1.66 million
(the estate tax is USD 1.66 million x 40% = USD 0.66 million,
leaving USD 1 million for your heirs).

1 IRC § 529(c)(2)(B). It is necessary to file a gift tax return to claim this
treatment. The accelerated gifting election is made on IRS Form 709, and
filed with your federal tax return, in the first year the accelerated gift is
given. You cannot use the annual exclusion for gifts to this individual
before the end of five calendar years, but subsequent rounds (i.e., every
five years) of accelerated gifting are permitted. If a donor elects to have a
529 contribution treated as made over a five-year period, and then dies
during that five-year period, a portion of the gift will be subject to the
estate tax. IRC § 529(c)(4)(C).

2 It's important to note that you cannot make a QCD to a donor advised
fund or a private foundation. For more information on QCDs, please see
Beyond RMDs: 3 Strategies to improve your after-tax wealth potential.

3 This is an estimate; the final figure will depend on forthcoming inflation
data.

Figure 1 - Taxes on lifetime gifts are based on
the size of the gift. Estate taxes apply to the
entire taxable estate.
Hypothetical example of USD 10 million of assets, assuming lifetime
gift and estate tax exemption amounts have been exhausted

.
Source: UBS. For illustration purposes.
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Appendix

UBS Chief Investment Office's ("CIO") investment views are prepared and published by the Global Wealth Management business of UBS Switzerland
AG (regulated by FINMA in Switzerland) or its affiliates ("UBS"), part of UBS Group AG ("UBS Group"). UBS Group includes Credit Suisse AG, its
subsidiaries, branches and affiliates. Additional disclaimer relevant to Credit Suisse Wealth Management follows at the end of this section.
The investment views have been prepared in accordance with legal requirements designed to promote the independence of investment research.
Generic investment research – Risk information:
This publication is for your information only and is not intended as an offer, or a solicitation of an offer, to buy or sell any investment or other
specific product. The analysis contained herein does not constitute a personal recommendation or take into account the particular investment
objectives, investment strategies, financial situation and needs of any specific recipient. It is based on numerous assumptions. Different assumptions
could result in materially different results. Certain services and products are subject to legal restrictions and cannot be offered worldwide on an
unrestricted basis and/or may not be eligible for sale to all investors. All information and opinions expressed in this document were obtained from
sources believed to be reliable and in good faith, but no representation or warranty, express or implied, is made as to its accuracy or completeness
(other than disclosures relating to UBS). All information and opinions as well as any forecasts, estimates and market prices indicated are current
as of the date of this report, and are subject to change without notice. Opinions expressed herein may differ or be contrary to those expressed by
other business areas or divisions of UBS as a result of using different assumptions and/or criteria.
In no circumstances may this document or any of the information (including any forecast, value, index or other calculated amount ("Values")) be
used for any of the following purposes (i) valuation or accounting purposes; (ii) to determine the amounts due or payable, the price or the value of
any financial instrument or financial contract; or (iii) to measure the performance of any financial instrument including, without limitation, for the
purpose of tracking the return or performance of any Value or of defining the asset allocation of portfolio or of computing performance fees. By
receiving this document and the information you will be deemed to represent and warrant to UBS that you will not use this document or otherwise
rely on any of the information for any of the above purposes. UBS and any of its directors or employees may be entitled at any time to hold long
or short positions in investment instruments referred to herein, carry out transactions involving relevant investment instruments in the capacity of
principal or agent, or provide any other services or have officers, who serve as directors, either to/for the issuer, the investment instrument itself or
to/for any company commercially or financially affiliated to such issuers. At any time, investment decisions (including whether to buy, sell or hold
securities) made by UBS and its employees may differ from or be contrary to the opinions expressed in UBS research publications. Some investments
may not be readily realizable since the market in the securities is illiquid and therefore valuing the investment and identifying the risk to which
you are exposed may be difficult to quantify. UBS relies on information barriers to control the flow of information contained in one or more areas
within UBS, into other areas, units, divisions or affiliates of UBS. Futures and options trading is not suitable for every investor as there is a substantial
risk of loss, and losses in excess of an initial investment may occur. Past performance of an investment is no guarantee for its future performance.
Additional information will be made available upon request. Some investments may be subject to sudden and large falls in value and on realization
you may receive back less than you invested or may be required to pay more. Changes in foreign exchange rates may have an adverse effect on
the price, value or income of an investment. The analyst(s) responsible for the preparation of this report may interact with trading desk personnel,
sales personnel and other constituencies for the purpose of gathering, synthesizing and interpreting market information.
Different areas, groups, and personnel within UBS Group may produce and distribute separate research products independently of each other. For
example, research publications from CIO are produced by UBS Global Wealth Management. UBS Global Research is produced by UBS Investment
Bank. Credit Suisse Global CIO Office Research is produced by Credit Suisse Wealth Management. Credit Suisse Securities Research is
produced by Credit Suisse operating under its Securities Research function within the Investment Banking Division. Research methodologies and
rating systems of each separate research organization may differ, for example, in terms of investment recommendations, investment horizon,
model assumptions, and valuation methods. As a consequence, except for certain economic forecasts (for which UBS CIO and UBS Global Research
may collaborate), investment recommendations, ratings, price targets, and valuations provided by each of the separate research organizations may
be different, or inconsistent. You should refer to each relevant research product for the details as to their methodologies and rating system. Not all
clients may have access to all products from every organization. Each research product is subject to the policies and procedures of the organization
that produces it.
The compensation of the analyst(s) who prepared this report is determined exclusively by research management and senior management (not
including investment banking). Analyst compensation is not based on investment banking, sales and trading or principal trading revenues, however,
compensation may relate to the revenues of UBS Group as a whole, of which investment banking, sales and trading and principal trading are a part.
Tax treatment depends on the individual circumstances and may be subject to change in the future. UBS does not provide legal or tax advice and
makes no representations as to the tax treatment of assets or the investment returns thereon both in general or with reference to specific client's
circumstances and needs. We are of necessity unable to take into account the particular investment objectives, financial situation and needs of
our individual clients and we would recommend that you take financial and/or tax advice as to the implications (including tax) of investing in any
of the products mentioned herein.
This material may not be reproduced or copies circulated without prior authority of UBS. Unless otherwise agreed in writing UBS expressly prohibits
the distribution and transfer of this material to third parties for any reason. UBS accepts no liability whatsoever for any claims or lawsuits from any
third parties arising from the use or distribution of this material. This report is for distribution only under such circumstances as may be permitted by
applicable law. For information on the ways in which CIO manages conflicts and maintains independence of its investment views and publication
offering, and research and rating methodologies, please visit www.ubs.com/research-methodology. Additional information on the relevant authors
of this publication and other CIO publication(s) referenced in this report; and copies of any past reports on this topic; are available upon request
from your client advisor.
Important Information About Sustainable Investing Strategies: Sustainable investing strategies aim to consider and incorporate
environmental, social and governance (ESG) factors into investment process and portfolio construction. Strategies across geographies approach
ESG analysis and incorporate the findings in a variety of ways. Incorporating ESG factors or Sustainable Investing considerations may inhibit UBS’s
ability to participate in or to advise on certain investment opportunities that otherwise would be consistent with the Client’s investment objectives.
The returns on a portfolio incorporating ESG factors or Sustainable Investing considerations may be lower or higher than portfolios where ESG
factors, exclusions, or other sustainability issues are not considered by UBS, and the investment opportunities available to such portfolios may differ.
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External Asset Managers / External Financial Consultants: In case this research or publication is provided to an External Asset Manager or
an External Financial Consultant, UBS expressly prohibits that it is redistributed by the External Asset Manager or the External Financial Consultant
and is made available to their clients and/or third parties.
USA: Distributed to US persons only by UBS Financial Services Inc. or UBS Securities LLC, subsidiaries of UBS AG. UBS Switzerland AG, UBS
Europe SE, UBS Bank, S.A., UBS Brasil Administradora de Valores Mobiliarios Ltda, UBS Asesores Mexico, S.A. de C.V., UBS SuMi TRUST Wealth
Management Co., Ltd., UBS Wealth Management Israel Ltd and UBS Menkul Degerler AS are affiliates of UBS AG. UBS Financial Services
Inc. accepts responsibility for the content of a report prepared by a non-US affiliate when it distributes reports to US persons. All
transactions by a US person in the securities mentioned in this report should be effected through a US-registered broker dealer
affiliated with UBS, and not through a non-US affiliate. The contents of this report have not been and will not be approved by any
securities or investment authority in the United States or elsewhere. UBS Financial Services Inc. is not acting as a municipal advisor to
any municipal entity or obligated person within the meaning of Section 15B of the Securities Exchange Act (the "Municipal Advisor
Rule") and the opinions or views contained herein are not intended to be, and do not constitute, advice within the meaning of the
Municipal Advisor Rule
For country information, please visit ubs.com/cio-country-disclaimer-gr or ask your client advisor for the full disclaimer.
Additional Disclaimer relevant to Credit Suisse Wealth Management
You receive this document in your capacity as a client of Credit Suisse Wealth Management. Your personal data will be processed in accordance
with the Credit Suisse privacy statement accessible at your domicile through the official Credit Suisse website https://www.credit-suisse.com. In
order to provide you with marketing materials concerning our products and services, UBS Group AG and its subsidiaries may process your basic
personal data (i.e. contact details such as name, e-mail address) until you notify us that you no longer wish to receive them. You can optout from
receiving these materials at any time by informing your Relationship Manager.
Except as otherwise specified herein and/or depending on the local Credit Suisse entity from which you are receiving this report, this report is
distributed by Credit Suisse AG, authorised and regulated by the Swiss Financial Market Supervisory Authority (FINMA). Credit Suisse AG is a UBS
Group company.
Version C/2023. CIO82652744
© UBS 2023.The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved.
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