A pre-liquidity founder’s plan helped create a successful exit

“So much time and effort is spent growing the business
and preparing for a liquidity event at the business level
that the founder’s personal planning often takes a back

seat. This is unfortunate.”

We can help ensure you have the strategy you need to

exit successfully.

The situation

e Our client, an industry
pioneer in his 40s with
a young family,
founded and sold his
successful B2B digital
media company

e Hewas12-16
months away from
exiting his current
company, which was
growing fast
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The goals

Transfer a significant
portion of the company
shares to a family legacy
trust for his children

Benefit from any tax-
mitigation opportunities

Generate $1 million in
pre-tax income from his
post-sale after-tax proceeds

The approach

We designed a pre-liquidity founder’s plan to help our client
achieve his three goals:

e Worked with our Senior Wealth Strategies to simulate
“what if” liquidity scenarios

e Delivered our client’s Personal Outcome Statement that
assessed the likelihood of his achieving his family’s three
goals through early planning

Discussed the pros and cons of the different strategies we
presented to help make informed decisions

e Facilitated our client’s choice to transfer to the family trust a
significant portion of his founders shares at a large discount
to what he believed the ultimate sale valuation would be

e Recommended the Qualified Small Business Stock (QSBS)
planning strategy that helped protect his shares from capital
gains taxes

e Presented an investment portfolio designed to achieve his
$1 million pretax income goal

The results

The pre-liquidity plan gave our
client confidence that he was on
track to meet his goals

He was then able to focus 100%
on maximizing his company'’s
EBITDA targets

Discussed the pros and cons of
the different strategies we
presented to help make
informed decisions

He sold to a private equity
firm for $100 million+ at a
favorable valuation

He achieved a significant tax
savings and created his family’s
legacy trust
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Important disclosures

The Founders Group

UBS Financial Services Inc.
Private Wealth Management
299 Park Avenue

New York, NY 10171
212-821-7024
800-308-3140
212-821-7000 fax

advisors.ubs.com/founders

This case study is shown for informational purposes only and may not be representative of the experience of all clients. It is not intended to represent the performance of any specific investment or financial
advisory program. Each client’s circumstances may be different. There is no guarantee of the future success of any of the strategies discussed.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered investment adviser and brokerage services in its
capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements.
It is important that you understand the ways in which we conduct business, and that you carefully read the agreements and disclosures that we provide to you about the products or services we offer. For more
information, please review provided the client relationship summary at ubs.com/relationshipsummary, or ask your UBS Financial Advisor for a copy.

UBS Financial Services Inc. does not provide legal or tax advice and this does not constitute such advice. UBS strongly recommends that persons obtain appropriate independent legal, tax, and other
professional advice.

Private Wealth Management is a division within UBS Financial Services Inc., which is a subsidiary of UBS Group AG. © UBS 2024. All rights reserved. UBS Financial Services Inc. is a subsidiary of
UBS Group AG. Member FINRA/SIPC. BO_02132024-2 152300361 Exp.: 02/28/2025
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