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  EDITORIAL COMMENT 

Disclaimer 

Though sometimes ignored in financial planning, I believe 
detailed cash flow management is the backbone of a proper 
financial plan. Analyzing spending is the best way to quantify 
one’s current and future lifestyle. Even families with a high net 
worth could benefit from a spending plan because more mon-
ey often means more bills, more confusion, and more lost 
wealth. It’s also one of the best starting points for teaching 
kids about money. Poor wealth management is why 70% of 
wealthy families lose their wealth by the second generation 
and 90% lose it by the third.  

Proper cash flow management means you must build a very 
detailed knowledge of your spending, then decide where to 
adjust your spending, and then create the spend plan. A de-
tailed understanding of spending and a plan to support it will 
without a doubt keep your financial bucket full. 

Ryan Simone,  

CFP, CLU, CHS 

Sergio Simone 

There comes a time in everyone’s life where we need to start 
thinking about the passing on of assets to our children. There 

was a time when the standard was to add adult children’s 
names to assets in order to facilitate the ownership transition 
to them. However, over time this concept has evolved, its 

flaws have been revealed time and time again, and we have 
been pushed to find better solutions for the sake of everyone 
involved. Though there are several classes of assets that com-

prise an estate plan, for purposes of this article I am going to 
touch on non-registered assets specifically.  

www.kpwfinancial.com 

I recently read an article written by Carl R. Tannenbaum of 
Northern Trust where he used a term that resonated with me.
“STUCKFLATION”. I thought it was a perfect tongue-in-cheek 
term that painted an accurate picture of where we are econom-
ically right now. The Fed can’t seem to make any significant 
headway in its policy-tightening attack on inflation.  

Although it seems like yesterday, it has been a good eighteen 
months since Fed Chair Jerome Powell suggested that the 
huge jump in inflation was only “transitory”. Today the term 
‘transitory’ has become more of a joke than a description. 
“What is transitory inflation? It’s similar to regular inflation but 
with twenty percent more lies.”  
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CASHFLOW MANAGEMENT 

“"You are neither right nor wrong because the crowd disagrees with you. You are 

right because your data and reasoning are right." - Benjamin Graham 

Kristina De Souza, CFP 

Ryan Simone, CFP, CLU, CHS 
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Kristina De Souza, CFP 
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THE TAX  

ADVANTAGES OF 

THE FHSA 

TAKE ME TO 2023 

CIBC TAX TOOLKIT 
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https://www.cibc.com/content/dam/personal_banking/advice_centre/tax-savings/tax-toolkit-en.pdf
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BEWARE: FRAUDULENT MANULIFE 

PRODUCT IN CIRCULATION 

A fraudulent product offer is being circulated, featuring Manulife’s logo 

and branding. It falsely promotes guaranteed high returns on so-called 

“fixed interest funds”, ranging from 6.22% for one year to 8.60% for 10 

years.   

We’re advising clients not to share any personal information with anyone 

other than their trusted advisor and to contact the Canadian Anti-Fraud 

Centre and local police authorities if they’ve been offered this product. 

No employee or authorized agent of Manulife, Manulife Securities, Manu-

life Investment Management, the Manufacturers Life Insurance Company 

or any related entity is in any way associated with these materials or ac-

tions. 

We are actively monitoring and investigating this situation and taking 

steps to protect our clients and community. 

http://www.kpwfinancial.com
https://report.con.rcmp-grc.gc.ca/
https://report.con.rcmp-grc.gc.ca/
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A concentrated, core U.S. fund that provides diversification 

across major asset classes. 

Balances best-in-class U.S. businesses and high quality fixed 

income securities. 

Seeks higher-than-average returns with lower-than-average risk 

in one of the largest markets in the world. 
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BLOG OF THE 

MONTH 

The US is facing the familiar precursors of a recession, in-

cluding rising interest rates following high inflation.  

The Fed’s decisions will be critical. Many economists are 

warning of a recession, while Wall Street bulls are saying 

those fears are overblown. 

The following chart indicates signs of a US recession have 

increased. 

Canadians face a variety of growing concerns. Inflation, rising 

government debt, global politics, significant changes to govern-

ment programs, and an increasing need for medical care are all 

factors raising worry—about retirement. The Art of Retirement 

answers vital questions: Do I have enough for retirement? What 

happens if I live longer than planned? When should I take CPP, 

OAS or GIS, and how can I minimize my taxes? Most Canadians 

ask these questions when facing retirement, and each one is ad-

dressed in this book in language that you won’t need an advisor to 

decipher for you. Improving your financial future is only a 

few pages away. 

Some Canadians will go to great lengths to avoid probate fees and to reduce taxes 
applied to their estate. Indeed, estate planning strategies such as adding an adult 
child to the title of primary residence or a cottage, or as a joint owner of a non-
registered account, can unknowingly expose you or your child to potential costs 
and unnecessary risks. 

Before you tie yourself in knots trying to avoid probate fees, let’s answer some 
important questions about what exactly probate is, which assets are subject to 
probate, and what you can do, if anything, to reduce or avoid them. 

We’ll also look at what people get wrong about probate, along with the potential 
pitfalls that can be caused trying to avoid probate – at the expense of good tax, 
financial, and estate planning.  

BOOK OF 

THE MONTH 

THE ART OF RETIREMENT 

- by Anthony Gordon

SIGNS OF A U.S. RECESSION HAVE INCREASED 

FUND OF THE 

MONTH 

DYNAMIC US BALANCED CLASS SERIES T 
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CHART OF THE MONTH

Close gain loss

CHART OF 

THE MONTH 

WHAT IS PROBATE, HOW TO AVOID PROBATE FEES, AND 
SHOULD YOU EVEN TRY? 

https://blogs.imf.org/2021/10/12/a-hobbled-recovery-along-entrenched-fault-lines/?utm_medium=email&utm_source=govdelivery
https://blogs.imf.org/2021/10/12/a-hobbled-recovery-along-entrenched-fault-lines/?utm_medium=email&utm_source=govdelivery
https://finance.yahoo.com/quote/0P0000SUVE.TO/profile?p=0P0000SUVE.TO
https://boomerandecho.com/
https://boomerandecho.com/
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ESTATE PLANNING CHECKLIST 

FOR CANADIANS 

High net worth individuals (HNWIs) are people with liquid assets in the range of $1 

million and $5 million. What sets individuals with a high net worth apart from oth-

ers is not just how much wealth they have, but also how they approach wealth 

creation and protection. 

With sizable wealth comes the more complex financial planning, and the risk of 

quicker wealth erosion through expenses and taxes. Small mistakes in managing 

finances may have a significant impact on the wealth of HNWIs, which makes it 

imperative for them to strategize well and not be passive about maintaining it. 

PRIVATE WEALTH 
INFORMATION AND SOLUTIONS FOR HIGH NET WORTH INVESTORS  

PRIVATE ASSETS AND THE HIGH NET WORTH 

ATTRACTION 

In this episode, BMO Global Asset Management's Jeffrey Shell 

and Lillian Ferndriger join us to discuss newly accessible op-

portunities in private market assets. Jeffrey is Head of Alternatives, Commercial 

ESG and Innovation from BMO Global Asset Management. And Lillian is Director 

of Alternatives Distribution at BMO Global Asset Management. 

We delve into the realm of private market investing, now a more widely accessible 

and vital instrument for portfolio diversification that promises attractive risk adjust-

ed returns. 

Planning for retirement is more than a financial decision 

It’s based on what you want out of life and how you want to spend your time. One 

thing that eases this significant transition is having a plan in place well before you 

expect to retire. 

For many Canadians, retirement is a time to look forward to – a time to enjoy the 

benefits of your life’s work and spend time doing what you love. For some, it is also 

a period of uncertainty – one of life’s most significant transition points.  

5 INVESTMENT STRATEGIES FOR 

HIGH-NET-WORTH-INDIVIDUALS 

Estate planning is a road map for how your assets – both money and property 

– will be distributed after you die. It also defines how other important personal

matters will be handled according to your instructions. This can include who will

take care of any minor children or pets.

Because most people don’t like to contemplate their own mortality, estate plan-

ning is often a neglected aspect of financial planning. But as the population 

ages, it’s a topic that deserves more attention. Especially since nearly one in 

four Canadians will be a senior by 2030. 

To Page 1 

HIGH NET WORTH  

RETIREMENT PLANNING 

https://advisorsavvy.com/estate-planning-checklist/
https://advisorsavvy.com/estate-planning-checklist/
https://advisoranalyst.com/2023/06/28/private-assets-the-high-net-worth-attraction.html/
https://advisoranalyst.com/2023/06/28/private-assets-the-high-net-worth-attraction.html/
https://www.paladinregistry.com/blog/investing/investment-strategies-for-high-net-worth-individuals/#:~:text=5%20investment%20strategies%20for%20high-net-worth%20individuals%20to%20protect,bonds%20...%205%205.%20Efficient%20tax%20planning%20
https://www.paladinregistry.com/blog/investing/investment-strategies-for-high-net-worth-individuals/#:~:text=5%20investment%20strategies%20for%20high-net-worth%20individuals%20to%20protect,bonds%20...%205%205.%20Efficient%20tax%20planning%20
https://www.bmo.com/privatewealth/services/retirement/
https://www.bmo.com/privatewealth/services/retirement/
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CORPORATE PENSION TRENDS 2023 

Negative returns across global equity and long duration fixed income caused as-

set values to fall in 2022. However, significant increases in corporate bond interest 

rates decreased liability values. This decrease was enough to offset asset losses 

and increase funding status by about 1%. Pension plan sponsors used this oppor-

tunity to continue their derisking strategies through increased allocations to fixed 

income and further risk transfer activity 

CORPORATE 

CULTURE 

CORPORATE IN-KIND DONATING 

As more and more corporations invest their retained earnings directly in various 

investment vehicles, such as mutual funds and publicly traded securities, the val-

ue of their portfolio continues to grow. And as business owners build their corpo-

ration’s portfolio, they may also want to give back while taking advantage of the 

tax benefits of donating investment funds to charity.¹ However, what many busi-

ness owners may not know is that where corporate investments have increased in 

value, a corporate donation in kind results in a more favourable tax consequence 

than selling the investment and donating the cash. Let’s take a look at why this is 

the case and how the numbers stack up.  

A corporate minute book is where important records concerning a corporation are 

stored. This should be done with the assistance of a corporate lawyer who can 

assist in getting the corporation formed and organized as well as creating the mi-

nute book. 3 min read 

A corporate minute book is where important records concerning a corporation are 

stored. This should be done with the assistance of a corporate lawyer who can 

assist in getting the corporation formed and organized as well as creating the mi-

nute book.  

DATA SECURITY—THE NEW IMPERA-

TIVE OF TECHNOLOGY ADVANCEMENT 

Data breaches and malware attacks have become common parlance in this 

digital age. Businesses are beginning to feel the heat, especially the outsourc-

ing ones. India being the hub of the outsourcing industry amidst a global out-

sourcing industry which is valued at $232 billion, needs to fortify itself with ap-

propriate data security systems in the wake of cyber-attacks.  

To Page 1 

CORPORATE MINUTE BOOK: EVERYTHING 

YOU NEED TO KNOW 

https://institutional.vanguard.com/content/dam/inst/iig-transformation/insights/pdf/2023/CorporatePensionTrends_2023_Final.pdf
https://www.manulifeim.com/retail/ca/en/viewpoints/tax-planning/corporate-in-kind-donating
https://ceoworld.biz/2023/07/15/data-security-the-new-imperative-of-technology-advancement/?utm_source=newsletter&utm_medium=email&utm_campaign=name_an_interview_with_vishen_lakhiani_ceo_of_mindvalley&utm_term=2023-07-15
https://ceoworld.biz/2023/07/15/data-security-the-new-imperative-of-technology-advancement/?utm_source=newsletter&utm_medium=email&utm_campaign=name_an_interview_with_vishen_lakhiani_ceo_of_mindvalley&utm_term=2023-07-15
https://www.upcounsel.com/corporate-minute-book
https://www.upcounsel.com/corporate-minute-book


Roy Leckie, Portfolio Manager 

WHY INVESTORS SHOULD BE BEARISH ABOUT THE NEW 
BULL MARKET 

While it’s true that a new bull market in stocks has technically 

begun – based on the rise in some U.S. indexes since last fall – 
it doesn’t mean the entire universe of equities is firing on all cyl-
inders. To the contrary, the current rally has been one of the 

narrowest in recent memory, with just a handful of stocks mak-
ing up most of the gains.  
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NOAH BLACKSTEIN ON CNBC SQUAWK BOX 

July 10, 2023 

Noah Blackstein on CNBC Squawk Box discusses the latest 

equity market trends, earnings season, the impact of A.I. on 

growth, and more. 

COMMENTARY– MONTH ENDING JUNE 2023 

Equity markets resumed their upward path this month despite the some-

what mixed picture of global economic health and ongoing geopolitical 

tensions. Back in May, US GDP data for the first quarter showed the 

economy growing at a tepid annualised rate of 1.3%, but June saw this 

figure revised to 2%. Aside from highlighting the foibles of economic data 

gathering, let alone the fickleness of economic forecasting, the more-

positive data reflected the ongoing resilience of the American consumer and better-than-

expected export growth. Inflation has continued to abate and is now running at 4% on an 

annualised basis, and this represents a marked decline from the 9% peak of one year ago. 

This perhaps accounts for the Federal Reserve’s reticence in hiking interest rates further 

this month, although it has signalled the likelihood of two further increases later in the year, 

given that inflation still sits above target.  

FUND MANAGER COMMENTARY 

Kevin McCreadie, President and Chief Investment Officer 

To Page 1 

Steven Shepherd, Director, Portfolio Manager 

BMO Global Asset Management 

“GAME ON!” 

If you grew up in Canada, or are a fan of Mike Myers, you 

probably are familiar with the exclamation. It is the ubiquitous 

signal that impending danger has passed, and that prior activ-

ities can continue once more, until interrupted by the next 

approaching threat. 

In June, not only did the proverbial car pass global markets 

without incident, but equities also behaved as if the entire 

neighbourhood had been closed off for the annual tourna-

ment. With a pause from the U.S. Federal Reserve Board 

(the “Fed”) and continued momentum among technology 

stocks, equities continued to price recession concerns further 

into the future.  

AGF Management Ltd. 

Walter Scott & Partners 

Dynamic Funds 

Noah Blackstein, Portfolio Manager 

https://advisoranalyst.com/2023/07/06/why-investors-should-be-bearish-about-the-new-bull-market.html/
https://advisoranalyst.com/2023/07/06/why-investors-should-be-bearish-about-the-new-bull-market.html/
https://dynamic.ca/en/insights/commentary/access-active-insights/in-the-news/10-07-23-nblackstein-cnbc.html
https://www.bmogam.com/ca-en/advisors/insights/bmo-etf-portfolios-july-commentary-game-on/
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Canadian research company FP Canada’s 2023 Financial Stress In-

dex conducted an online survey of 2,004 Canadians between March 29 and Apr. 

7, using Leger’s online panel. The sample included a diverse range of ethnicities 

and cultural backgrounds to ensure the results were reflective of all Canadians.  

According to the findings, money is the top source of stress for 40 per cent of 

Canadians. Nearly half (48 per cent) of Canadians have lost sleep over money. 

As a result, one-in-three (36 per cent) Canadians are experiencing mental health 

challenges, such as anxiety or depression. 

MID-YEAR CHECK: EVERYTHING ‘K? 

At the moment, it appears both the economy and markets are K shaped. Take the 

economy; some aspects are going really well. Spending on services remains ro-

bust, thanks to pent-up demand and still resilient labour markets. Meanwhile, 

manufacturing and other cyclical components continue to show weakness. 

FINANCIAL STRESS INDEX—2023 

FINANCIAL CALCULATORS 

FIDELITY myPLAN 

SNAPSHOT 

The Fidelity myPlan 

Snapshot enables you 

to get a glimpse into 

your retirement fi-

nances in seconds.  

RRSP SAVINGS 

CALCULATOR 

Estimate how much 

your registered retire-

ment savings plan will 

be worth at retirement 

INVESTMENT 

GROWTH     

CALCULATOR 

Find out how much 

your savings will grow 

over time by making 

regular investments 

https://www.securities-administrators.ca/news/canadian-securities-regulators-outline-expectations-for-investment-funds-holding-crypto-assets/
https://www.securities-administrators.ca/news/canadian-securities-regulators-outline-expectations-for-investment-funds-holding-crypto-assets/
https://www.securities-administrators.ca/news/canadian-securities-regulators-outline-expectations-for-investment-funds-holding-crypto-assets/
https://www.securities-administrators.ca/news/canadian-securities-regulators-outline-expectations-for-investment-funds-holding-crypto-assets/
https://www.securities-administrators.ca/news/canadian-securities-regulators-outline-expectations-for-investment-funds-holding-crypto-assets/
https://www.ft.com/content/54750a26-1f3e-4714-9d28-b9a5e677d454
https://www.ft.com/content/54750a26-1f3e-4714-9d28-b9a5e677d454
https://www.ft.com/content/54750a26-1f3e-4714-9d28-b9a5e677d454
https://www.ft.com/content/54750a26-1f3e-4714-9d28-b9a5e677d454
https://advisoranalyst.com/2023/07/09/a-cooling-labour-market-will-bring-inflation-relief.html/
https://advisoranalyst.com/2023/07/09/a-cooling-labour-market-will-bring-inflation-relief.html/
https://advisoranalyst.com/2023/07/09/a-cooling-labour-market-will-bring-inflation-relief.html/
https://www.alliancebernstein.com/americas/en/financial-professional/insights/investment-insights/fixed-income-midyear-outlook-surfing-lessons.html
https://www.alliancebernstein.com/americas/en/financial-professional/insights/investment-insights/fixed-income-midyear-outlook-surfing-lessons.html
https://www.alliancebernstein.com/americas/en/financial-professional/insights/investment-insights/fixed-income-midyear-outlook-surfing-lessons.html
https://www.msn.com/en-ca/money/topstories/posthaste-canadians-reporting-insolvency-hits-record-high-just-before-bank-of-canada-expected-to-hike-interest-rate/ar-AA1dFtTW?ocid=msedgntp&cvid=b574f02950d242649be0834d1aabddcc&ei=40
https://www.msn.com/en-ca/money/topstories/posthaste-canadians-reporting-insolvency-hits-record-high-just-before-bank-of-canada-expected-to-hike-interest-rate/ar-AA1dFtTW?ocid=msedgntp&cvid=b574f02950d242649be0834d1aabddcc&ei=40
https://www.msn.com/en-ca/money/topstories/posthaste-canadians-reporting-insolvency-hits-record-high-just-before-bank-of-canada-expected-to-hike-interest-rate/ar-AA1dFtTW?ocid=msedgntp&cvid=b574f02950d242649be0834d1aabddcc&ei=40
https://www.investors.com/news/economy/cpi-inflation-rate-slides-to-3-easing-fed-fears-sp-500-futures-rally/
https://www.investors.com/news/economy/cpi-inflation-rate-slides-to-3-easing-fed-fears-sp-500-futures-rally/
https://www.investors.com/news/economy/cpi-inflation-rate-slides-to-3-easing-fed-fears-sp-500-futures-rally/
https://www.investors.com/news/economy/cpi-inflation-rate-slides-to-3-easing-fed-fears-sp-500-futures-rally/
https://www.fidelity.ca/en/investor/investorwebcasts/2023-fidelity-retirement-report-june21/
https://www.fidelity.ca/en/investor/investorwebcasts/2023-fidelity-retirement-report-june21/
https://www.fidelity.ca/en/investor/investorwebcasts/2023-fidelity-retirement-report-june21/
https://www.fidelity.ca/en/investor/investorwebcasts/2023-fidelity-retirement-report-june21/
https://economics.td.com/ca-dollar-and-sense
https://economics.td.com/ca-dollar-and-sense
https://www.msn.com/en-ca/money/topstories/what-is-nasdaq-s-special-rebalancing-and-its-impact/ar-AA1dL4zW?ocid=msedgntp&cvid=5b30d879cb2e4039be94260050955085&ei=45
https://www.msn.com/en-ca/money/topstories/what-is-nasdaq-s-special-rebalancing-and-its-impact/ar-AA1dL4zW?ocid=msedgntp&cvid=5b30d879cb2e4039be94260050955085&ei=45
https://www.msn.com/en-ca/money/topstories/what-is-nasdaq-s-special-rebalancing-and-its-impact/ar-AA1dL4zW?ocid=msedgntp&cvid=5b30d879cb2e4039be94260050955085&ei=45
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EDITORIAL COMMENT - CONTINUED 

Fed Chair Jerome Powell has faced so much criticism for his erroneous inflation pre-

diction that in November 2021 he stated that “it’s time to retire the word,” referring 
to the term transitory.  

The good news is that inflation has improved to varying degrees around the globe, 
however, the recent inflation readings are still much higher than was hoped for. The 

recent core Consumer Price Index, excluding food and energy, came in at 5.3%.  
This was 1.3% lower than its peak in September 2022 but still uncomfortably high. 

I suggest that most investors have not owned any significantly sized investment port-
folio during times of excessive inflation so the current cycle is teaching them a thing 

or two about the perils of inflation. For example, once inflation takes hold, it is like a 
cancer and spreads uncontrollably and becomes very difficult to curtail. This current 
bout of inflation has perplexed many policymakers who have been consistently disap-

pointed by persistent inflation numbers that continue to read higher than expected. 

The current outlook is that inflation will remain for much longer than expected and 
although a recession is still on the table, the timing has most analysts baffled. I often 
hear the phrase “this time it’s different”, bantered around when discussing the infla-

tion issue with my peers. My typical reaction to hearing this phrase is to shake my 
head and point out that “there is no different, it all plays out the same in the end.” 

The reason I may agree with my peers, at least for the short term, is that I have never 
experienced a COVID like event in my entire career, nor the absurd government re-

action with exorbitant fiscal support freely given to the populace. This pandemic relat-
ed “free money” allowed consumers to accumulate excess savings. In the U.S. this 

amounted to $2.1 trillion through August 2021.  

Unsurprisingly, as the Fed is trying to tighten in an effort to battle inflation, consumers 
are dipping into this excess savings to continue fueling the inflation fire. As at March 
2023, US household spending had reached $1.6 trillion. How is the Fed supposed to 

slow down economic growth when people continue to spend like they won a lottery. 
Oh, because they did. Their COVID lottery winnings was free money which they con-
tinue to spend, and will likely continue to do until it is exhausted. Soon enough these 

funds will run out and an inevitable reversion to the mean will occur.  

Benjamin Graham is widely known as the “father of value investing”. I might not be 
surprised if you have not heard of Ben Graham, but I would be surprised if you did 
not know his most famous student, Warren Buffett! 

Graham famously quoted about the economy, saying: “The more it changes, the 

more it’s the same thing. With every new wave of optimism or pessimism, we are 
ready to abandon history and time-tested principles, but we cling tenaciously and 
unquestioningly to our prejudices.” 

Another Ben Graham quote: "The underlying principles of sound investment should 
not alter from decade to decade, but the application of these principles must be 
adapted to significant changes in the financial mechanisms and climate." 

I couldn’t agree more. The basic fundamentals of successful investing have not 
changed but the application of those principals may need to be adapted a little to 

recognize some significant changes that have occurred in the financial mechanisms 
and investment climate. 

This tailwind should ebb as the lagging effects of monetary tightening filter through 
the system and the COVID savings buffer is drained. Of course, this will not happen 

overnight and thus, will extend the higher inflation numbers for longer than anticipat-
ed and likely prevent the Central Banks from beginning to cut rates in support of an 
ailing economy. In the end, the impending recession only becomes delayed as op-

posed to averted. In the end, looking back, we will see a slight abrasion in a typical 
long-term cycle. 

In the short-term the aggressive central bank tightening spread around developed 
economies has failed to achieve its desired result but has shown how resilient the 

economy truly is.  

When the bank tightening began with vigor and aggression, the consensus was that 
inflation would be beaten back swiftly. We expected and welcomed a mild recession 
that would beat back that pesky inflation. In hindsight, this did not play out as 

planned. Inflation is still too sticky and sitting uncomfortably at higher-than-expected 
levels.  

It is during these times that “hope” becomes more a strategy than a desire. 

Over the last couple of years wage gains have made some great strides and yet 
have not been able to keep up with inflation in this cycle causing many households to 

fall behind on a real basis. I “hope” that slower consumer demand will help get infla-
tion under control. 
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EDITORIAL COMMENT - CONTINUED 

One of the most difficult aspects of economic forecasting is trying to separate what 

we expect to happen from what we want to happen. Basically, every forecaster has 
the same information available so you would think that their conclusions should be 
similar. Unsurprisingly, this is not the case. People bring different motivations to the 

table. Sometimes the forecaster is aligned with a certain political party or viewpoint 
and wants economic conditions to favor their side and disadvantage the other side. If 
you’re a central banker who needs to see inflation controlled, higher unemployment 

might appear to be beneficial but if you are a consumer who carries a lot of debt, 
inflation becomes the enemy. 

As I mentioned, we all have the same information available to us, so the question 
now becomes what are we going to do with that data. Most of us have different de-

sired outcomes and will lean towards reports that support our desired outcomes. This 
is where hope takes over, but even hope takes a backseat to political agendas which 
can lead to very destructive forecasts which become less objective and more ex-

treme. 

We have all read economic reports and have based much of our thinking, planning, 
and execution on those reports. What we tend to ignore is that many of these econo-
mists have been selected by politicians because their beliefs align with each other. 

This seems to have escalated over the last economic cycle and the pandemic fueled 
and accelerated the bad forecasting and governance.  

I have recently read a number of reports that paint the picture of our current econom-

ic conditions as “extreme”. Let me point out that the term “extreme” refers to a rare 
event so the most likely economic outlook is that “this will pass” and we will continue 
on the road of long-term rising markets. Noted economist Adam Smith referred to 

“invisible hands” that kept moving humanity in the direction of economic growth. Of 
course, there are the occasional hiccups along the way that we refer to as reces-
sions, but markets inevitably trend upwards. They always have and they always will! 
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ROY LECKIE - CONTINUED 

If markets were heartened by the resilience of the US, economic data in Europe gave 

them less to shout about. With energy prices ebbing, thanks in part to the not incon-
siderable fiscal support programmes, consumption had been holding better than ex-
pected in Europe, but recent data revisions have highlighted the corrosive effect of 

inflation, with euro-zone GDP tipping slightly into negative territory in the first quarter 
of 2023, at least on a quarter-on-quarter basis. The S&P Euro-zone Composite Pur-
chasing Managers Index slipped below the 50 level in June, pointing to the sluggish-

ness of economies. As with the US, inflation has been falling, although with it esti-
mated to be at 5.5% annualised in June, it is still too high and the European Central 
Bank duly increased rates this month to 3.5%, a level not seen since 2001. At least it 

is not faced with the daunting prospect of rising inflation, as is the case of the UK.  

Hong Kong and Chinese equities showed a whiff of recovery this month, as China 
ramped up its stimulus rhetoric. The international media has focused on the muted 
pace of the post-lockdown recovery in China, with private consumption and industrial 

production not rebounding as vigorously as expected. The woes of the property mar-
ket, a major component of the economy, continue to dampen activity and the govern-
ment is reluctant to revert to its old policy playbook of reinvigorating the sector to 

propel growth. 

Japan has continued to find investor favour. Economic data has been supportive, 
despite a fall in exports, with GDP growing a revised 2.7% on an annualised basis in 

the first quarter of this year thanks to a post-Covid recovery in consumer and corpo-
rate spending. The external environment remains uncertain given slower global 
growth, but the generally more upbeat economic prognosis and the view that the 

market is optically cheap has provided a positive backdrop for Japanese equities. 
There are signs that the multi-decade deflationary environment is losing its economy-
stifling grip on the country. Some of this inflationary pressure is imported, but wages 

are also rising. For now, the Bank of Japan is sticking to its loose monetary policy, 
and corporate Japan has not been too vexed by the ongoing yen weakness which 
has helped competitiveness and profitability in yen terms. However, it is possible that 

at least some modification of the band at which interest rates sit (yield curve control) 
will be necessary if current economic trends continue.  

Not that discerning market moods and direction forms any component of our invest-
ment approach, but investor sentiment arguably reflects a nascent ‘goldilocks’ sce-

nario, founded on hopes of peaking interest rates, and economic growth proving 
more resilient than expected. The latter has certainly been the case, considering the 
dire forecasts for global economies of early last year. However, inflation has not been 

entirely conquered and its lag effect on consumer behaviour may yet to be fully felt, 
while there is a danger that central banks go too far in their attempts to rein in infla-
tion. Geopolitics remain fractious, although we are still of the view that the re-opening 

of China is a positive for many leading global companies. With Russia seemingly 
neutralised as a potential disruptor in the energy market, the war in Ukraine appears 
off the market radar, but it could still be a source of volatility should the balance of the 

conflict change.  

But investors have also been encouraged by the way in which quality companies 
have shown resilience and indeed growth in the face of a mixed macroeconomic cli-
mate, as these businesses benefit from market leadership, financial strength, good 

management and their adaptability in challenging times. These are attributes that are 
evident in the portfolio’s companies and give us confidence in their ability to deliver 
strong returns over time.  
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Jules Boudreau - CONTINUED 

Rates are lower in Canada, which could suggest looser monetary policy. But the neu-

tral rate is also lower in Canada, which means that monetary policy is effectively just 
as tight in Canada as in the US. Plus, the Bank of Canada will probably resume rate 
hikes in June or July, putting additional pressure on growth.  

Germany formally entered a recession with the release of 2023Q1 GDP data on May 

25. The energy crisis cause by Russia’s invasion of Ukraine cramped consumer
spending at the end of 2022 and into the first months of 2023. But energy prices have
since eased significantly and German manufacturing has rebounded impressively.

Data on household spending — never a strong point for Germany — is still mixed,
but the German economy will probably return to positive growth in the second quarter
of 2023.
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Risks Of Joint Ownership—Continued 

The solution that I will discuss is the use of segregated funds, and although they’ve 

been around since well before my time and have evolved, they are more recently 
picking up steam in the industry especially as it relates to estate planning. 

As I mentioned, I often hear loved ones and client’s alike voice their plans to transi-
tion assets to their adult children by setting up the accounts as Joint with Rights of 

Survivorship. While this may achieve transferring ownership on death and avoiding 
probate, there certainly are several factors (and risks) to be aware of. Some of these 
will be discussed here to highlight the benefits and flexibility that an Individual Seg 

Fund contract offers in these situations. As a reminder, for purposes of this article I 
will compare the benefits of a JTWROS (Joint With Rights of Survivorship) non-
registered Investment Account to an Individual Seg Fund Contract. 

The first factor to consider relates to residency requirements. With JTWROS all hold-

ers must be a Canadian Resident at time of signing (generally non-residents are not 
permitted to establish an account). With an Individual Seg Fund Contract on the other 

hand, the Contract Owner/Annuitant must be a Canadian Resident at the time the 
application is completed, with no residency requirement for the Beneficiaries. Ulti-
mately, this provides for much more flexibility when dealing with non-resident adult 

children who cannot be added to an account as JTWROS or cannot easily be 
reached based on their residency. 

Another factor is control of assets. JTWROS effectively causes loss of control of as-
sets for the main account holder (i.e. a widowed parent) as any account holder can 

make decisions, transact and withdraw funds. This, for obvious and increasingly ap-
parent reasons, can present significant potential risks and problems. Conversely, 
with an Individual Seg Fund Contract, the Contract Owner maintains full control of 

assets and names beneficiaries, while a Power Of Attorney could transact on behalf 
of the Contract Owner in the event of mental incapacity. Ultimately, this limits the 
adult children having access to funds or being able to withdraw or provide any invest-

ment instructions without a Power of Attorney. 

Next, we discuss splitting assets. With JTWROS, assets can only be split evenly 
amongst all account holders. There is no ability to separate the assets in unequal 
portions or name contingent account holders in the event of death of one of the ac-

count holders. When an account holder dies, the deceased account holder is re-
moved and effectively relinquishes their interest in the account to the remaining ac-
count holders. Alternatively, with an Individual Seg Fund Contract, assets can be split 

in any way amongst beneficiaries as determined by the Contract Owner, and this 
asset split is completely private. Seg Fund Contracts also provide for the naming of 
contingent beneficiaries in the event of death of one of the primary beneficiaries. This 

allows for better planning in having assets flow to contingent beneficiaries should a 
beneficiary die before the Annuitant, while maintaining complete privacy as to the 
split of assets amongst beneficiaries. 

Furthermore, there is the issue of the distribution of assets. With JTWROS, there is 

no ability to alter the way assets are received by remaining account holders upon the 
death of one of the Account Holders (account is split evenly amongst remaining ac-
count holders as the only option). However, with Individual Seg Fund Contracts there 

is the option to have a lump sum settlement, annuity settlement or combination there-
of paid to beneficiaries upon death of the Annuitant. This allows for more flexibility in 
planning of asset distribution based on beneficiary’s financial competency and the 

contract owners estate goals. 

With respect to Death Guarantees, JTWROS provides for no death or principal guar-
antees in the event of a market decline prior to the death of one of the Account Hold-

ers. However, an Individual Seg Fund Contract provides Death Benefit Guarantees 
75% or 100% to protect beneficiaries against a market decline prior to the death of 
the Annuitant, with potential death benefit resets every few years. This provides a top

-up in the event the contract market value is below the guaranteed level at the time of
death of annuitant, leaving more for beneficiaries.

Finally, we discuss creditor protection. JTWROS are not creditor proof; in the event 
of a creditor event or division of assets due to marital breakdown by any of the ac-

count holders the account could be exposed. This is a major factor that is often over-
looked but can have serious implications. An individual Seg Fund Contract may be 
creditor proof for the contract owner, and assets are not subject to creditor events 

related to beneficiaries as the assets are owned by the contract owner. This protects 
the beneficiaries from having inheritances dragged into creditor events or division of 
assets due to marital breakdown prior to receiving them. 

Clearly there is a case to be made for segregated funds and their benefits when it 

comes to estate planning. Please do not hesitate to reach out to our team if this is 
something you would like further information on or if you wish to discuss how they 
may benefit your unique situation. 
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Dan Bastasic—Continued 

We still expect inflation to end the year between 3.5% and 3.75% and continue to 

drop to a “higher” than normal level next year closer to 2.5%.  

As we approach the halfway point in the year, we have found that the recent volatility 
has given us an opportunity to add securities at attractive levels on both sides of the 
investable markets.  

Our strategy and execution are not to try to time our expectations for the second half 

of the year but to take a slow approach to reducing cash with dividend producing 
equities first, growth with safety, and using treasuries to hedge against volatility while 
inflation and recession expectations continue to recede.  We have never been in the 

camp of a deep recession or even a hard recession, instead we noted that unemploy-
ment would not jump as in previous cycles and that we would get a rolling recession 
in lieu of an all-encompassing slowdown.  This is the type of environment that has 

been advantageous for security selection and sector avoidance as the market emerg-
es from the past two years of unwinding the excesses. 

Portfolio position changes since beginning of the year and recent: 

1. Strategic Income Fund: Cash levels have declined from the beginning of the

year, more so recently from 9.05% at the beginning of the year to 7.7% more recent-
ly. As a point measure cash was 18% in August of 2022.

1. Biggest use of cash was to increase treasuries.

2. Fixed income exposure has reached 43% recently, from an average of about
25% in 2022.

3. Equity exposure declined from 55% at the end of 2022 to approximately 51%

more recently.

We have increased exposure to industrials and utilities sectors recently while remain-
ing heavily underweight in energy with no exposure to gold. 

2. Strategic Equity Income Fund: Cash levels have declined from the beginning
of the year, more so recently from 16% at the beginning of the year to approximately

10% more recently.

1. Biggest use of cash was to increase equities from 84% at the end of the year to
90% more recently.

2. Recently increased exposure to U.S. equites related to housing, technology and
banking.

 We expect to decrease and substitute much of our recent government bond expo-

sure for higher yielding and economically sensitive corporate debt while increasing 
our funds’ exposure to equities and growth as the second half of the year unfolds. 
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Cashflow Management—Continued 

The problem with cash flow analysis is that it’s boring and it takes time. Anyone who 
makes financial plans for people will tell you the same thing: “it’s so hard to get peo-
ple to send me their expenses!” If a plan doesn’t get completed, 9 out of 10 times it’s 
because the expenses are missing. But even if we’re able to collect the expenses, it 
can be difficult for people to stick to a plan. Let’s face it, these days it’s easy to spend 
money. Amazon, UBER Eats, inflation, subscriptions, food prices, gasoline, and so 
on. 

Every month, maybe every day, we’re spending money to the point that I would bet 
almost everyone reading this would be shocked to know the exact amount. You prob-
ably have a number in your head, but I’m telling you it’s wrong and probably too low. 
Often when I collect detailed expenses from people, and show them their spending, I 
get the “are you kidding me” response. In one situation I had a woman whose Tim 
Horton’s expenses were almost $2,000 a year – she had a great sense of humour 
about it, but I could tell she was a bit surprised. In another plan, a family of four had a 
latte factor of almost $40,000. The latte factor is money that can’t be accounted for; 
in other words, the family are big cash users but couldn’t account for where the mon-
ey went. I’m not immune either. Recently, I completed my own cash flow audit and 
found my annual Uber Eats expense to be less than ideal. Quite frankly it was em-
barrassing, and I’ve since made an adjustment that will hopefully help both my waist-
line and my bank account. 

When I talk about people’s finances I talk about their bucket. Everyone is a financial 
bucket and in that bucket is all the money you can access within the next 7 to 10 
days. It is the money you will use to fund your lifestyle – food, clothing, travel, what-
ever. And spending can affect your bucket more than anything else. Spend more 
than you make, and your bucket will be empty. Don’t spend enough and your bucket 
fills up, but it could also mean you are making too many sacrifices on your lifestyle.  

Remember, as far as we know you only live once. Clearly cash flow management is 
crucial in the planning process because it helps get our financial buckets to contain 
the right number.  

Unfortunately, I don’t have a magic wand to make people take the time to analyze 
and record their spending because it does require a bit of leg work. The banks now 
have online tools that gauge where money is going; for example, RBC and Scotia 
show you how much is going towards groceries, retail, entertainment, debt, and so 
on. It’s a good place to start, however, after completing my own spending analysis I 
can tell you that my bank was off in quite a few areas. The best way to build 
knowledge on your spending is to start with your bank accounts and credit cards and 
record every single transaction into a category. I literally mean, with a pen and paper, 
or on a spread sheet, record every transaction you’ve made in a year. 

It might look like this: 

Coffee (Tim Horton’s/Starbucks) $1.50 $5.54 $1.50 $11.25 $3.00 $11.00 $1.50 

Subscriptions (Prime/Netflix/Apple) $11.99 $14.99 $4.99 $11.99 $14.99 $4.99 

Miscellaneous (ATM/cash spending) $1,400 $200 $5 $1000 

General Expenses (Groceries) $277 $178.23 $201.10 

Home (Electricity) $200.36 $236.36 $215.51 $300.01 

Home (Gas/Heat) $400.25 $300.35 $250.15 $300.03 $400.02 $300.02 $250.11 
$300.98 

Home (Renovations) $10,000 $200 

Travel (Summer trips) $5,322 $637.58 

Vehicle (Gas) $76.36 $63.27 $53.76 $77.77 $69.82 $63.23 $92.01 

This is going to take time, days maybe even weeks if you can only commit a bit of 
time each evening as was my case. And the more money you spend the more time 
this will take you. But I promise you, when it is done, you will be an expert on your 
spending. It will also change the way you think about your money and how it its orga-
nized. 

Once you have a detailed knowledge of your spending, you can then decide to make 
changes if needed. I drastically lowered my Uber Eats spending and diverted some 
of that money towards a membership for the local boat club. Now I can rent their out-
rigger canoes and get some extra paddling in. 

After deciding what you’d like your spending to look like, it is time to act. Again, 
guessing your way through this isn’t a good idea. But you also don’t need to go into 
your bank statements every month to see where you over- or under-spent. One trick 
you can use is the envelope trick. If I remember correctly, I read about this in a book 
by Gail Vaz-Oxlade and I thought it was clever (she had that TV show called Till Debt 
Do Us Part.  
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Cashflow Management—Continued 

Basically, you take a bunch of envelopes, and you label each of them. One might say 
groceries, the other might say gas. Ideally, they should match up with the expenses 
categories you created when you analyzed your spending. Then you put an amount 
of money in each envelope based on your spending plan. For example, if you 
planned for $800/month in grocery spending, then you would put $800 in your gro-
cery envelope. If your mortgage payment is $2,500 then you would put $2,500 into 
your debt envelope. 

The envelope method is powerful because you can see what is happening to your 
money. It also means that if you overspend in one area, you’ll have to decide where 
you will take the extra money from. For example, will you take it from your grocery 
envelope or will you take it from your gas envelope. The envelopes create accounta-
bility. 

I don’t necessarily recommend putting wads of cash in your envelopes. Instead, you 
could put a piece of paper with a number on it and subtract from it as you spend. Just 
the other day, a good friend of mine showed me a clever way of doing it. My friend 
Ian downloaded a template for printing monopoly money and bought colored pieces 
of paper. He then printed out his monthly budget in monopoly money. He keeps the 
monopoly money in his backpack, so he knows how much he’ll have left for the 
month. If you have kids and you want to teach them about money, I think this is a 
fantastic and fun way to do it. 

Regardless of how much money you have, cash flow analysis is the backbone of a 
financial plan. It quantifies lifestyle and it has a direct impact on your financial num-
ber. It tells you how much you need for the lifestyle you want, and it will determine 
your ability to reach that number. 
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DISCLAIMER 

Commissions, trailing commissions, management fees and expenses all 

may be associated with mutual fund investments. Please read the simpli-

fied prospectus before investing. Mutual funds are not guaranteed and are 

not covered by the Canada Deposit Insurance Corporation or by any other 

government deposit insurer. There can be no assurances that the fund will 

be able to maintain its net asset value per security at a constant amount 

or that the full amount of your investment in the fund will be returned to 

you. Fund values change frequently and past performance may not be 

repeated. 

Labour Sponsored Investment Funds (“LSIF”) have tax credits that are 

subject to certain conditions and are generally subject to recapture, if 

shares are redeemed within eight years. Please note that Mutual Fund 

Representatives in Alberta are not permitted to sell LSIF. 

An investor proposing to borrow for the purchase of securities should be 

aware that a purchase with borrowed monies involves greater risk than a 

purchase using cash resources only. The extent of that risk is a determi-

nation to be made by each purchaser and will vary depending on the cir-

cumstances of the purchaser and the securities purchased. 

Discuss the risks associated with leveraged mutual fund purchased with 

an investment funds advisor before investing. Purchases are subject to 

suitability requirements. Using borrowed money to finance the purchase of 

securities involves greater risk than a purchase using cash resources only. 

If you borrow money to purchase securities, your responsibility to repay 

the loan and pay interest as required by its terms remains the same if the 

value of the securities purchased declines. 

Investors should educate themselves regarding securities, taxation or ex-

change control legislation, which may affect them personally. This news-

letter is for general information only and is not intended to provide specif-

ic personalized advice including, without limitation, investment, financial, 

legal, accounting or tax advice. Please consult an appropriate professional 

regarding your particular circumstances. 

All non-mutual fund related business conducted by Kleinburg Private Wealth 

Management is not in the capacity of an employee or agent of Carte Wealth 

Management Inc. Non-mutual fund related business includes, without limi-

tation, advising in or selling any type of insurance product, advising in or 

selling any type of mortgage service, estate and tax planning or tax return 

preparation. Accordingly, Carte Wealth Management Inc. is not liable and/

or responsible for any non-mutual fund related business conducted by 

Kleinburg Private Wealth Management. Such non-mutual fund related business 

conducted by Kleinburg Private Wealth Management alone. 

Mutual funds and Exempt Market products provided through Carte Wealth Manage-

ment Inc. 

Life insurance products and services provided by Carte Risk Management Inc. 
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