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Navigate with confidence

Chrysalis Wealth Partners empowers families and their businesses to navigate financial complexity and uncertainty

with confidence.

Uncover
opportunities

Manage risk
more effectively

Make more
informed decisions
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Gain more
financial control

Fulfill a work-
optional lifestyle

Strengthen
your legacy
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Our wealth management capabilities for business owners
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Exit planning—a successful exit strategy

Source: © Exit Planning Institute.
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Exit planning—The CEPA® Value acceleration process*

The Value Acceleration Process provides a framework to help business owners with Exit Planning.

Business
valuation

Assess
personal
financial
business

¢ Key milestone

Values
Assemble

Personal and financial proof

Prioritized planning
rioritize

action plan *> o 4

Business improvements

Prepare
master plan

De-risking

This De-Risking stage is designed
to be completed over two to six
months to ready the business and
the owner for transition. The
Strategic Framework should be
used if the goal is longer-term
strategic growth.

* The Value Acceleration Process and the Certified Exit Planning Advisor (“CEPA™) designation are copyrights of the Exit Planning Institute.
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Our wealth planning process for a liquidity event

Appropriate wealth planning before and after a liquidity event can potentially result in considerable savings. Start early.

Pre-liquidity event planning Post-planning

Build a Team of
Professionals*

Coordinate advice
across a wealth
manager, CPA, and
estate attorney

Develop a Financial
Plan

Discover goals, model
scenarios, analyze

considerations, assess
trade-offs, stress test

Evaluate Estate and
Tax Planning
Alternatives

Potentially maximize
net proceeds to you
and the people and
causes you care
about most

De-Risk

Plan for the
unexpected and
protect against risk.
Establish contingency
plans
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Engage Your Family

Prepare for life after
sale, establish family
governance, prepare
heirs, educate,
communicate

Align Proceeds with
Your Plan

Organize your
financial life into three
key strategies:
Liquidity. Longevity.
Legacy.

Your curated UBS coverage team and third-party professionals

* Many of these professionals may not be employed by UBS Financial Services or its affiliates.
Timeframes may vary. Strategies are subject to individual client goals, objectives, and suitability. This approach is not a promise or guarantee that wealth, or any financial results, can or will be achieved.
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Three strategies to help you achieve your goals

The Liquidity. Longevity. Legacy. framework

The next 5 years - 5 NO\éV )
3 -5 years lifetime eyond your
lifetime
Liquidity Longevity Legacy
Cash flow for For longer-term For needs that go
short-term expenses needs beyond your own

Cash, bonds, and borrowing
capacity to help you survive
(and thrive) during bear markets

A balanced portfolio to provide
consistent growth and income,
help you make sure you don't

A growth-oriented portfolio to
maximize the wealth that you
are able to give to others

outlive your savings

Strategies are subject to individual client goals, objectives and suitability.

UBS Wealth Way is an approach incorporating Liquidity. Longevity. Legacy. strategies that UBS Financial Services Inc. and our Financial Advisors can use to assist clients in exploring and pursuing their wealth
management needs and goals over different timeframes. This approach is not a promise or guarantee that wealth, or any financial results, can or will be achieved. All investments involve the risk of loss, including
the risk of loss of the entire investment. Timeframes may vary. Strategies are subject to individual client goals, objectives and suitability.
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Corporate cash management—Iiquidity strategy framework
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Everyday
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Return
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Our new client engagement process
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Discovery meeting Presentation Engagement
Through deep conversation, meeting decision
we capture what's We discuss our assessment, We mutually define
Important to you observations and engagement, agree and
proposed engagement move forward
e Your goals, concerns and considerations e Our preliminary wealth assessment e Address follow up questions
e The people and causes that matter most e Summary of key observations and issues e Mutually determine fit
e Your current wealth planning e Our custom planning offering e Define engagement scope and cost
e Your key financial information o Key deliverables overview ¢ Gain mutual commitment
o A professional intro to UBS and our team e Proposed meeting timeline e Administrate engagement

e Proposed flat fee-based planning cost

We offer fee-based financial planning services as an investment advisory service that creates a fiduciary relationship under the Investment Advisers Act of 1940. Please reference the “Financial Planning Services
Agreement” and Disclosure Brochure which sets forth the terms and conditions under which UBS will provide you with financial planning services.
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Contact information

Chrysalis Wealth Partners
UBS Financial Services Inc.
12220 El Camino Real, Suite 400
San Diego, CA 92130
888-468-0320

858-947-7128 international
888-844-0235 fax

advisors.ubs.com/cwp
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Disclosures

The information contained in this material is not a solicitation to purchase or sell investments. Any information presented is general in nature and not intended to provide individually tailored investment advice.
The strategies and/or investments referenced may not be suitable for all investors as the appropriateness of a particular investment or strategy will depend on an investor's individual circumstances and objectives.
Investing involves risks and there is always the potential of losing money when you invest.

Investors should be aware that alternative investments are speculative, subject to substantial risks, may involve complex tax structures and may not be appropriate for all investors.

An investment in structured solutions involves risks. These risks can include but are not limited to: fluctuations in the price, level or yield of underlying asset(s), interest rates, currency values and credit quality,
substantial loss of principal, limits on participation in appreciation of underlying asset(s), limited liquidity, credit risk, and/or conflicts of interest. Many structured investments do not pay interest or guarantee a
return above principal at maturity. Investors should read the security's offering documentation prior to making an investment decision.

Neither UBS Financial Services Inc. nor its employees (including its Financial Advisors) provide tax or legal advice. You should consult with your legal counsel and/or your accountant or tax professional regarding
the legal or tax implications of a particular suggestion, strategy or investment, including any estate planning strategies, before you invest or implement.

UBS Bank USA
Securities-backed loans, residential mortgages, credit cards and deposit products are available from UBS Bank USA—Member FDIC. NMLS no. 947868. UBS Bank USA is a subsidiary of UBS Group AG.

Credit Lines including credit cards are securities backed loans provided by UBS Bank USA, an affiliate of UBS Financial Services Inc. (UBS-FS). All credit lines are subject to credit approval. You are personally
responsible for repaying the Credit Line.

Borrowing using securities as collateral involves special risks, is not suitable for everyone and may not be appropriate for your needs. All loans are subject to credit approval, margin requirements and margin call
and other risks; credit lines may be subject to breakage fees. For a full discussion of the risks associated with borrowing using securities as collateral, review the Loan Disclosure Statement included in your
application package/account opening package.

About UBS Financial Services Inc.
UBS Resource Management Accounts (RMA) and UBS Business Services Account BSAs are offered by UBS Financial Services Inc. Cash management services associated with these accounts are provided by
affiliated and third-party banks.

UBS Financial Services Inc. and its employees (including Financial Advisors) do not take mortgage loan applications, do not offer mortgage loans and do not negotiate terms of mortgage loans.
Banking and cash management services are provided by UBS Bank USA, a subsidiary of UBS Group AG. UBS Bank USA, Member FDIC, NMLS no. 947868.

Important information about brokerage and advisory services.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered investment adviser and brokerage services in its capacity
as an SEC-registered broker-dealer. Investment advisory services and brokerage services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It is
important that you understand the ways in which we conduct business, and that you carefully read the agreements and disclosures that we provide to you about the products or services we offer. For more
information, please review the client relationship summary provided at ubs.com/relationshipsummary, or ask your UBS Financial Advisor for a copy.

In providing financial planning services, we may act as a broker-dealer or investment adviser, depending on whether we charge a fee for the service. The nature and scope of the services are detailed in the
documents and reports provided to clients as part of the service. Financial planning does not alter or modify in any way a client’s existing account(s) or the terms and conditions of any account agreements they
may have with UBS.

Institutional investment banking services are provided by UBS Securities LLC, a subsidiary of UBS Group AG. Member FINRA/SIPC.

Asset Allocation does not guarantee a profit or protect against a loss in a declining financial market.

© UBS 2026. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved. UBS Financial Services Inc. is a subsidiary of UBS Group AG. Member FINRA/SIPC.
ED_01162026-27 152501540
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